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MARCH IMPORTS 
OF CRUDE RUBBER 
42.677 TONS 


Gain of 8. 763 Tons 
Over March Last 
Year Shown 


EW YORK, April 13.— 


, Importation of crude 
rubber into the United States 
for _the month of March 
reached an estimated total of 
42,677 tons, as compared with 


$3,914 tons, imported during} 


the same month last year, 
according to the report com- 
piled by the Rubber Associa- 


tion of America, Inc. 
A comparison of importations 
during the first three months. of 


1925 and 1926 is contained in the 
following table:— 

5. b tae. 
siantations ATT 


Totat 33, 
Imports of crude rubber ‘from the vari- 
ous countries were as follow:— 
Plantations 


From 
Batavia. 
Belawan-Deli 
Cochin voeexe 
Colombo 
Hamburg 
Japan and others .. 
Liverpool 
London 
Madras 
Malacca 


Pt. Swettenham 
Rotterdam 
Samarang 
Singapore 
Sourabaya 


Total mae oi #40, 177 

*Plantation “rubber imports estimated at 
196 pounds per package. 
Africans 


Antwerp 
Bordeaux 
Burutu 
Hamburg 
Liverpool 
London 


Centrals and Guayule 
Centrals (Mexico and Cent. Amer.) 
Guayule (Mexico) ° 


Total 
7 


Iquitos 
Manaos 
Para 
Total 
Gums, waste rubber, ete.. imported 
From Various Sources 
324 Tons 


Miscellaneous Gums 

Importations of plantations dur- 
ing the month of February, show- 
ing ports of origin and arriyal, are 
as follows:— 


From. 
Batavia 
Batavia Pree 
Belawan- Deli. 
Belawan-Deli ......2 
Cochin sass ‘ 
Colombo 
Colombo 
Hamburg 
Japan and others. 
Liverpool 
London 
London 
Madras 
Malacca 
Malacca 
Padang 
Padang 
Penang 


Arrived At 


Port Swettenham 
Port Swettenham 
Rotterdam 
Samarang 
Samarang 
Singapore . 
Singapore 
Singapore 
Sourabaya 
Bourabaya 


42.677 | 


2 | capacity 


3 | sreat 


~|company 
prqened of the many openings in the | 


345 

| Electric-Auto 
- 
426 | more help and is rushing 


FORD CONSUMPTION OF 
BRASS 68, 891,142 LBS. 


Detroit April 3.—Ford Motor 
Company’s brass foundry at High- 
land Park in 1925 consumed 68,- 
891,142 pounds of brass, bronze 
and other non-ferrous metals, in- 
crease Of 17,337,542 pounds or 25 
per cent over 1924. Of this 
amount 65,420,181 pounds were 
used in production of the Ford | 
Model T, the truck, tractor and 
Lincoln, 960,836 pounds by 
Detroit, Toledo & Ironton Railroad 
and 2,510,125 pounds were for mis- 
cellaneous and special casting. 


MOTIVE PLANTS 
IN TOLEDO BUSY 


Accessory and Motor | 
Industry Experiences 
Heavy Boom 


Toledo, April 13.—Business in 
the automotive field has taken 
a sudden upturn with the Toledo 
automobile and parts factories. 

The Willys-Overland Company 
during the past week jumped its 
daily output to 1,000 cars, and the 
production will rapidly be increased 

~ and “Willys- 
ght automobies a day. the of- 
ficials state. 

Production of the Model 
being crowded to 
of the 
;order to meet 
mand the new 


| 








70 is 
the limit of the 
assembly lines in 
the tremendous de- 
model is creating in 
levery section of the country. 
iwith the crowding 
the factory far 
usual volume of 
pouring in. 

The 
added about 3,000 men during 
past week, bringing 
ber of workers to 
this will 


behind 
orders 


is 


the 
that 


un- 
are 


the 


15,000 men, and 
be steadily increased to 
15,000 or more, which will 
reached by next week if the work- 
ers can be secured. 

For the first time in months the 
Willys-Overland factories | 
| have advertised for help and the 
is running large copy 





various departments. 


| This unusual improvement 


in 


33 |the W illys-Overland production is! 
|being felt in increased orders and | 


{will mean increased 
;many of the other 
Lite 


output for 
Toledo factories. 

is putting on 
work on 
construction 
When this work is 
Auto-Lite will émploy 


jits $1,000,000 factory 
! program here. 
complete 


$/1,000 additional workers. 


The Champion Spark Plug com- 
pany is also rapidly increasing its 
working forces and it has improve- 
ments under way that when com- 
pleted will mean work for at least 
500 more people. Working forces 


jase being increased at the plants 
8 


of the Bock Bearing Company, 
the Mather Spring Company, the 
Tillotson Carburetor Company and 
the Chevrolet Ohio Company. 





The Merchants and Manufac- 


|turers report the greatest weekly 
Sigain in employment for the past! 
3\two years. 


The number of people | 
employed in the fifty-one Toledo 
plants reporting to the association 
is greatly in excess of a year ago. 


LONDON RUBBER STOCKS 

London, April 13.—Rubber stocks 
here April 10 totaled 15,300 tons, 
an increase of 1,661 tons over 
amount on hand at end of previous 





week, according to the Rubber As- 


40.177 | Sociation. 


the ! 


Yet} 
of production | 


Willys-Overland Company 


the total num-| 


be | 


Canadian Registrations 
Increase 80, 000 in 1925 





AMOROUS TALKS 
ON USED CARS 


Declares Care Should 
Be Exercised 1 in 


1 
Montreal, April 13.—Canadians 
jhad 80,000 
than the 

lerease of 12.5 per cent. 
was 
year 


more cars last year 
or an in- 
The total 


719,206 


year before, 


number registered 
against 639,202 the before. 
This includes trucks as well 
‘passenger cars. The total was dis- 
tributed by provinces and by kinds 


! 
| thus:— 


as 





Passenger Commerc ial AU | 
Cc ars. Cars. 


7/used car 
' 


| 
Pr. Edw. 
Nova Scotia. 

'New Brunswick. 
Quebec 

| Ontario 

| Manitoba 

| Sasketchewan 
Alberta 
British 


; 26,087 
17,4: 20 


303. 736 


Col 


automobile 





you do not carefully examine his 


(Continued on Page 2) 





New York, April 13.—Buying the 
is probably the weakest 
automobile and 
one which sales- 
less attention 
than any other 
! 
ULCH DENIES ps shee # a 
| Amorous, presi- 
Company 
| ©. B. Amorous spoke at the West 
tO Side Y. M. C. A. to the group of 
Report Plant to Be {salesmanship methods. 
° “An amalysis of the 
Sold to Fisher 
Wieavee tee pseveral distinct component parts. 
Motor Company is not negotiating ;complishing each part successfully. 
for the sale of its; All of these parts are important 
Fisher Body Cor-. ficult appears to 
poration, declared ‘of the used car and probably more 
president a n to purchase the use car 
general manager |®"y other one cause. 
in a statement to| Standards which the automobile 
the Automotive! Salesman should develop in him- 
day. other is tact. Unless a salesman 
“The story) is honest with himself, with his 
| Detroit newspaper this morning| for which he works he can never 
| stating that a report from Muncie,| make a satisfactory sale. 
Company is selling its plant to the | point of the sale when the cus- 
| Fisher Body Corporation is ab-,| tomer is interested in a quotation 
“I know of no negotiations havy-| car manager or the proper desig- 
ing been entered into with any one| nated party value the used car for 
Company plant and there is no in-| establishment of the value, and at 
tention of moving the company out; this point the used car manager 
According to the report pub-! | great many used car managers 
|lished in Detroit the Flint Motor | Merely look at the car and give you 
to Muncie as a result of the sale, | tomer, as you have 
An explanation of how the rumor | 
by Mr. Mulch, 
he and George R. Seott, assistant | ‘© carefully examine yours? 
tor Company, are scheduled to go| the used car manager to really be 
to Muncie this week to make an|! 
is owned by the Durant interests. Rea ag dt i a 
“We are to make a complete 
an idea of gaining its oS el 51° o IN SHIPMENTS 
for another line of maavtnsturtne. | pena sa 
Buffalo, 
he declared. ; ments on Stewart motor trucks for 
| casein | the month of March show an in- 
month last year, and April contin- 
REO SPEED WAGONS | ues to be good, according to R. G. 
oration. 
Detroit, April 13.—The Mexican F 


link in selling an 
men have payed 
Total 
single item, aic- 
dent of Wiills- 
| York, Inc., who 
No Troth,. He | Says, ; 
{men who are studying automobile 
sale,” says Mr. Amorous, 
Flint, Mich., April 13.—The Flint; A complete sale depends upon ac- 
plant to the factors. However, the most dif- 
R. H. Mulch, vice- | Sales are lost through the inability 
of the company, | “There are two outstanding 
Daily News to-/ self. One is honesty and the 
R. H. Mulch published in aj} Prospect and with the concern 
j}Ind., has it that the Flint Motor | 
| solutely untrue. |} on his used car is to have the used 
|for the sale of the Flint Motor| you, as this is the beginning of the 
}of Flint,’ declared Mulch. must assist you materially, as a 
ic ompany would have been moved|2 Quotation. This insults the cus- 
probably got its start: was offered | 
general manager of the Flint Mo- | “It is up to the salesman and 
analysis of the Muncie plant, which 
| 
survey of the Muncie plant with STEWART TRUCKS GAIN 
| but not for the Flint company,” | N. Y., 
| MEXICO DECIDES UPON crease of 51 per cent. over same, 
Hatch of the Stewart Motor Cor- 
has standardized on 


BUILDING PERMITS 
Detroit, April 
permits issued in Detroit 
the past week aggregated $3,099,- 
251, against $3,402,380 in the cor- 
responding week last year. 


government 
Reo speed wagons for its war de- 
One hundred units will 
Reo 


partment. 
be delivered to Mexico by 
i Motor this year. 








to | 


Claire} 
of New | 


“reveals ; 


be the purchase | 


than from | 


“The customary procedure at thei 


not carefully | 
examined his merchandise, and if; 


who declared that | merchandise how can you ask him! 


April 13.—Ship- | 


3.—Construction | 
! 
during | 


GENERAL MOTORS 
REPORTS RECORD 
SALES FOR MARCH 


Preliminary Estimates 
Indicate Gain of 
More Than 50% 


EW YORK, April 13.— 

Preliminary estimates 
indicate that the retail sales 
of General Motors Corpora- 
tion in March established a 
high record exceeding any 
previous month, according to 
Alfred P. Sloan, Jr., presi- 
|dent. Commenting on the 
‘corporation’s business, he 





| Said — 


“March retail sales of all Gen- 
eral Motors’ divisions, including 
overseas, were 106,051, against 
70,594 a year ago, a gain of 50 
per cent. This establishes a new 
high record in General Motors 
history. Its importance may be 
appreciated when consideration 
is given to the fact that sales 
potential of March is less than 
April on account of the seasonal 
trend. 

“The previous record was April, 
} 1923, with retail sales of 105,778 
| cars, 

“For the first quarter, 
224,720, 
year 


| 


| 
| 


; 
| 


retail sales 
compared with 13 


35,- 
gain of 66° per 


| were 
1766 
cent. 

“Sales to dealers for 
hats, 341, compared with a 
gain of 50 per cent. over the cor- 
jresponding month a year ago. Salea 
| to dealers for the first quarter 
were 280,906, compared with 155,- 
315, a gain of 81 per cent. Dealers’ 
|sales for the first quarter of 1925 
were somewhat subnormal, due to 
| the Chevrolet division introducing 
a new model in January, 1925, 
limiting its ability to build up pro 
duction. 

“The stock of uaseid cars in the 
hands of dealers and branches at 
the end of March was well in line 
with spring requirements, there 
being absolutely no excess. As a@ 
matter of fact it is expected that 
one or two of our divisions will 
lose sales on account of insufficient 
stocks and inability to move suffi<- 
lcient production to meet the des 
| mand.” 

Monthly 
follow -— 

1926 

53,698 
. 64,971 
106,051 


a ago, a 


March were 
75,527, 


retail sales in past yearg 
1925 

25,593 
39,57 

70,694 
97,242 
87,488 
75.864 
65,872 
78.638 
83,519 
86,281 
60,257 
66,129 


1924 

33,574 
50.007 
67,205 
89,583 
84,715 
65,224 
60,836 
54,842 
48,565 
46,005 
33.095 
33,919 


19%3 
51,437 
33,627 
74,639 
196.778 


Jan 
Feb 
| Mar 
April 
| May 
| June 
| July 
| Aug 
| Sept 
; Oct 
| Nov 
| Dee 


827, 056 657,568 
to dealers in pas 


Total. 224,720 
Monthly 
follow: 


sales 
1926 
76,352 
91,233 

113,341 


1924 
61,398 
78,668 
75,484 
58,600 
45,965 
32,984 
40,665 
48,614 
61.955 
49,552 
23,631 
19,927 


| Feb 

| Mar 
April 

| May 
| June 
| July 
| Aug 
| Sept 
Oct 

| Nov 


51.634 
65,999 
69,081 
86.936 
66,256 
61,468 

—_ —_—_—oe 
835,902 587,341 798.658 
figure includes Buick, 
Cadillac, Chevrolet, Oakland, Oldsmobile 
Pontiac passenger and commercial cass, 
and G-M-C trucks sold in United States, 
Canada and overseas 


Total. 280,906 
*Preltminary 
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Wills-Ste. Claire Chief 


Discusses 
i ; 
{ (Continued from Page 1) 

sure that the inspection is com- 
plete, such as running the motor, 
actually operating the car, tab- 
ulating all of the things which 
are in good order and bad order, 
noting the condition of paint, 
‘noting the condition of tires, up- 
holstery and all other parts per- 
taining to the appearance of the 
car as well as the mechanical 
condition. A conference should 
then be held as to how much it 
will cost to put this car into con- 
dition to sell it, as unused trans- 
portation is only merchandisable 
wher it is reconditioned and at- 
tractive to the new buyer. 


“It is well to bear in mind at 
this point the fact that the cus- 
tomer would not offer to turn this 
car in or sell it to you unless it had 
served his purpose and has no more 
satisfactory transportation in it for 
him. He has reecived his full use 
of the car and believes that the 
mechanical condition has rendered 
it as of no further use to him, or 
as a social asset it is out of date, 
and for that reason it is of no fur- 
ther use to him. 

“Even after this thorough inspec- 
tion you are not in a position to 
quote the customer 2 price on his 
used merchandise and a great many 
salesmen, who are poor purchasing 
agents, lose a sale at this point by 
simply giving him the figure which 
has been handed to him By the used 
car manager. You have given him 
no reasons for the value. The pur- 
chasing agent, who merely passes 
a given value to the prospect, is 
nothing more than a rubber stamp 
and a rubber stamp is of no value 
in a commercial way. 

“At this point you should hold 
another conference with the buyer 
after you have carefully analyzed, 
on paper, the way you have estab- 
lished the value for his car, the 


Used Car Buying 


(eauses of the depreciation, and a 
knowledge of the market. At this 
conference you must go into careful 
detaail and explain to the owner 


just how much it costs to sell his 
used car. 


his used car from various books 
published every three months, 
showing used car values throughout 
the United States. You can give 
him the book value of the ear. You 
can criticize how the car has been 
kept up both mechanically and 
from the standpoint of appearance, 
and show him how much you are 
going to have to spend on this car 
before any one will buy it. You 
can also show him that the causes 
of depreciation are age and mileage, 
both of which are very important, 
as a car which has never ben used 
as a car which has never been used 
but simply stored for six months 
will depreciate almost as rapidly as 
a car used six Months. You can 
cite that a battery will sulphate 
simply by storage, that the rubber 
tires will harden and blow out 
when used, that grease and oil will 
solidify, and when the car is used 
this solid grease or oil will cut 
steel. All of these things are 
enemies of transportation, as well 
as actual running. 

“You can see from these few 
thoughts that you must prepare the 
customer for your quotation, and 
to properly prepare him, you must 
enlighten him as to the actual ex- 
pense you will be put to in dispos- 
ing of his merchandise and as to 
an honest, fair way to arrive at 
the value of his car which you are 
buying. You might even state to 
him that if you were giving him a 
check for this car without any 
thought of selling him a new one 
he would not expect you to pur- 
chase this car at more than its 





worth, and that you could not stay 


“You can also get the value of, 


Promotion for 
M. A. Hollinshead 


Special from A. D, N, Detroit Bureau 

Detroit, April 13.—H. T. Ewald, 
president of Campbell-Ewald Com- 
pany, announces 
the appointment 
of M. A. Hollins- 
head as manager 
of the company’s 
retail department. 

Mr. Hollinshead 
has been in the 
advertising busi- 
ness for the last 
fourteen years. 
Upon his gradua- 
tion from Albion 
he was for a time 
in English at the 
University of Illinois, but he was 
graduated again into the advertis- 
ing managership of the Saxon Mo- 
tor Car Company, 

Previous te joining the Campbell- 
Ewald Company, four years ago, 
he was advertising manager of the 
Studebaker Corporation of Amer- 
ica. . 


M.A.Hollinshead 


an instructor 





in business if you gave him as 
much as it is worth to a new pur- 
chaser, as your overhead and cost 
of selling, plus a legitimate profit, 
would be expected. 

“A knowledge of the market 
should be thoroughly explained to 
the customer, as the reason that 
you take in a car has a bearing 
on how quickly you ean dispose 
of it. If you take in an open car 
at the end of the summer, you may 
have to hold this all winter before 
selling it, and the car has suffered 
another year’s depreciation. Some 
cars have a more ready market 
than others. These are generally 
the cheaper cars and the cars which 
have a large volume of new car 
sales, and a car of this type is 





more desirable than one which you 
would have to hold for some time 
before a prospect came along. 











' Watch this Space 


for regular and 


timely information 








NEW PEERLESS CARS 
ARE SIX-80 MODELS 


* 

Cleveland, O., April 13.—The 
Peerless Motor Car Company is 
putting out two new Six-80 models, 
a roadster and a sport phaeton. 
The sport phaeton is already being 
delivered, the officials of the com- 
pany state, and the deliveries of 
the roadster are expected to begin 
soon. 

Through error, it was previously 
stated that the new models were 
Six-72 models. The Six-72 roadster 
has been on the market for a num- 
ber of months, and there is no 
sport phaeton in this model, 

The Six-80 roadster has a rumble 
seat and ample room for golf bags, 
but has no door cut in the side, 
as is the case with the Six-72 
roadster. 





Chevrolet Dealers 
Meet in Charlotte 


Charlotte, N, C., April 13.— 
More than 400 Chevrolet dealers 
of the two Carolinas held a sales 
convention here April 7 and 8. 
The program was featured with 
talks by executives of the Chev- 


rolet company stressing the need 

of advertising and the co-oper- 

ative advertising plan of the 
company. 

Among the executives of the 
Chevrolet company here for the 
convention were: R. H. Grant of 
Detroit, vice-president and general 
manager; H. J. Klingler of Detroit, 
assistant general sales manager, 
who acted as toastmaster at the 
banquet marking the close of the 
convention; F. J. Ackerman, head 
of the Carolinas’ sales department; 
M. D. Douglas of Cincinnati, head 
of the sales in the southeastern 
region, and J. P. Little of Detroit, 
head of the parts and service de- 
partment. L. S, Costerly of At- 
lanta, sales manager in the terri- 
tory comprising the states of 
Georgia, Alabama and Mississippi, 
was present with a delegation of 
Chevrolet dealers from his terri- 
tory. 

R. H. Grant of Detroit, principal 
speaker, called attention to the 
national Chevrolet sales record 
established in 1925 and the fact 
that in the first three months of 
1926 the sales have shown a 70 per 
cent. increase over the correspond- 
ing months of 1925. Mr. Grant 
complimented the Carolina deal- 
ers for their sales the first quarter 
of 1926, stating that Chevrolet 
sales in Mr. Ackerman’s territory 
had increased more than 300 per 
cent., and at the same time the 
national record had increased but 
70 per cent. 





Sloan Discusses 
Elec. Refrigeration 


Dayton, O., April 13.—Speaking 
here Friday night before the tenth 


A. E. A. CONCLUDES 
TEXAS CAMPAIGN 


Experts Preach Gospel 
Of Energetic Sales 
Drives 


Dallas, Tex., April 13 (U. T. 
P. S.).—Preaching the gospel of 
energetic sales campaigns for 
standard automotive equipment 
and accessories to hundreds of 
salesmen and urging the preven- 
tion of repairs, rather than the 
making of them, upon thousands 
of garagemen, the merchandis- 
ing experts and service directors 
of the Automotive Equipment 
Association, with headquarters 
at Chicago, concluded their drive 
in Texas last week. 

The campaign of the association, 
undertaken for the purpose of aid- 
ing the automotive jobbers to dis- 
pose of more and better equipment 
and accessories and to show ga- 
ragemen how to keep their places 
jammed with business all the time, 
opened at San Antonio on March 
22. The drive was concluded at 
Wichita Falls this week. Auto 
clinics were held at San Antonio, 
Corpus Christi, Houston, Waco, 
Dallas, Fort Worth, Abilene and 
Wichita Falls during the campaign 
in Texas. 

At San Antonio the jobbers had 
their salesmen in for one day with 
the experts sent out by the Equip- 
ment Association. The next day 
was devoted fo the garage men and 
dealers in the San Antonio district. 
More than 700 attended the clinic 
at San Antonio. There was a one- 
day session at Corpus Christi at 
which more than 200 attended, a 
one-day_session at Houston, when 
some 400 attended, a one-day ses- 
sion at Waco with some 600 in at- 
tendance, a two-days’ session at 
Dallas where approximately 1,000 
attended, a ene-day session at Fort 
Worth with 500 attending, a single 
day session at Abilene and Wichita 
Falls, with some 400 attending at 
each place. 

The conferences at the various 
cities were under the auspices of 
the local automotive jobbers and 
backed by the lecal chambers of 
commerce. 

Arthur R. Mogge, merchandising 
director of the Automotive Equip- 
ment Association, and M. D. Gra- 
ham of the same organization were 
the chief speakers at the various 
clinics. They were also the leading 
figures in the round table discus- 
sions held by the jobbers before 
and after the public gatherings 
ended. . 

At all times they preached the 
gospel of more aggressive cam- 
paigns for the sale of standard au- 
tomotive equipment and accessor- 
ies, declaring the automobile own- 
ers are entitled to be protected 
from high pressure salesmen with 
flimsy material and that the auto- 
motive jobber is the man-to pro- 
tect him by handling only that 
equipment and those accessories 
which are known to be worth 
while. 


fannual Delco-Light and Frigidaire 
| Sales convention, attended by 1,500 
|men from every state in the union, 
Alfred P. Sloan, Jr., president of 
|the General Motors Corporation, 
| classed electric refrigeration with 
ithe automobile and radio in citing 
| the three greatest business develop- 
|ments of the times. 

Mr. Sloan referred: to frigidaire 
as one of the outstanding develop- 
General Motors and pic- 
| ured a future for this division com- | 
varable with the growth of some of | 


tne 
| 


The automotive salesmen were 
urged to push campaigns for dis- 
position of goods which would 
aid in car sales by making the 
life of automobiles longer, thus 
recommending cars to every man 
in the country The experts 
showed the salesmen that in the 
long run poor equipment and ac- 
cessories are most expensive to 
the car owner and the garage 
men and deterimental to the 
business, 

Sales 


on one of the out- 





standing cars in the 


ments of 


larger automobile ma talks wel illustrated 
~ divisions in General 
He said that 

March were the 


Mareh in the history 


nufactur- | by 
Mot 1 moving pictures. 

retail in| In talks to the gar 
vreatest of any | experts declared the time had come 
of General | When the garagemen should be pre- 
Motors, and that. business for the | Venters of repairs rather than to 
| first quarter of 1926 was 60 per spend their time in making re- 
|cent. greater than the same period|Pairs. The garagemen were told 
[a year ago when the total was|it is their duty to their customers 
1 $144,000,000. to point out defects anywhere in 
—_ ——_— the mechanism of a car to owners 
when making repairs on other 
features, and to correct those de- 
fects before they developed into ex- 
pensive repair bills. The experts 
told the garagement one way to 
prevent repairs was to use the best 
equipment when doing a job and 
another is to correct minor defects 
before they develop into serious 
trouble. : 


ors. 


sales igemen the 


low-priced field. 





ADVERTISEMENT 





Every 2% seconds, some- 
where in the world, some 
one buys a Dunlop Tire. 


MORE POWER and SUPERIOR QUALITY 






































AUTOMOTIVE DAILY NEWS, WEDNESDAY, APRIL 14, 1926 








Heavy Snow in K. C. Dist. 
_ Means More Car Sales 


ANSAS CITY, April 13. —The week ended April 3 was 
one in which comparatively few motor cars were sold 
in Kansas City, but dealers declare it “one of the best weeks 


the industry ever had in this section.”’ 
Weather conditions were respon-@———— 


sible for the slow sales—and the 
Same weather responsible for the 
view that it was one of the greatest 
weeks the business ever had here. 


For the week was made up 
mostly of a spring blizzard, dur- 
ing which nearly two feet of snow 
fell and then a good part of it 
melted, making it almost impos- 
sible to travel in a motor car 
except on the main streets. But 
the snow that stopped the sale 
of.cars contributed tens of mill- 
ions of dollars to the wealth of 
the trade territory about Kansas 
City, and this makes dealers de- 
clare it was “a great week.” 
The automobile business in this 
naturally is tied up very closely with agri 

eultural conditions. When the farmers of 
western Missouri, Kansas, Oklahoma, Col- 
orado, Nebraska and Texas are prosperous 
then the business in Kansas City is good. 

The wheat in this territory needed a 
g00d snow to ‘‘make it.’’ 
needed a big snow to soak the ground for 
spring plowing for corn. Agricultural ex- 
perts say the snow of the last week vir- 
tually insures the biggest wheat crop the 
Middle West ever has had, and places gen- 
eral farm conditions on a much mere satis- 
factory basis 
prosperity for them. They beliéve*motor 
car sales will show a bi# gain from. even 
the high poiny it already has reached this 
spring, withthe dncrease in Mat nimney last- 
ing well into the second half of the 
year at 

While 


on 
least 
sales were 
they were far from being at 
The King Motor Company, Oldsmobile 
dealer, continues to report business as 
‘several times better than this time last 
year’ on both new and used cars. The 
Clester Motor Company, Ford dealer, sold 
five new cars the worst day of the blizzard 
and had a good run throughout the week. 
with some activity also in used cars. The 
Butler Motor Company, Dodge Brothers 
dealer, is having almost double the sales 
of this time iast year, with used cars also 
moving. Eilwood Motors, Buick dealer, is 
having increased sales on new cars, with 
used cars responding to sales efforts. The 
Dahi Chevrolet Company is having a big 
run of Chevrolets, 


Improved Business at 
Evansville Continues 


Evansville, Ind., April 13.— 
The fine weather of the first 
week of this month brought 
about encouraging results in both 
new and used car sales, accord- 
ing to leading dealers here. Thir- 
teen of the leading distributors 


reported total new car sales at 
132 cars for the week. In nearly 
every instance this was an im- 
proved showing over both the 
preceding week and over this 
season in 1925. 


The past week rounded 
month of their history for jocal Buick 
and Hudson-Essex retail dealers. The past 
month was the best March for the Wabash 
Valley Motor Company, Hudson-Essex dis- 
tributor 2 wholesale field 

sy ar orders are somewhat 
than at this season last 

Nolan, manager of ret 

Bennighof-Nolan Company 

t and Overland distributor. 

business is better for s selling 
above the $1,000 mark. Business volume 
s better, though car sales are fewer. 

Demand for used cars is reflected in 
the healthy spurt the market has taken. 
A canvass of the thirteen leading used car 
markets revealed that 128 cars changed 
hands. Eight dealers reported this a big 
improvement over the preceding week 
Opinion is general that market conditions 
now are much better than at this time 
twelve months ago. 

“There is more demand for the better 
grade of used cars,”’ said Walter Schnake, 
manager of the Schnake Motor Company. 
Mr. Schnake’s opinion is shared in by 
several other dealers. 

@ Benninghof-Nolan Company, Willys- 
Knight and Overland distributor, and the 
Wabash Valley Motor Company, Hudson 
and Essex distributor, reported the spring 
opening good in the wholesale field. 


NEW NASH DEALERS 

St. Louis, April 13.—The South- 
west Nash Company, distributor in 
this district for Nash cars and 
trucks, has closed contracts with 
the following dealers to handle the 
Nash line: Joe L. Organ Garage, 
Carmi, Iil.; W. Buck McPike, 
Bowling Green, Mo., and the Lewis 
Motor Company, Fulton, Ky. 


comparatively slow 
a standstill 


out the best 


the 
ower 


DEALER GIVES DINNER 

Topeka, Kan., April 13.—The 
Mosby-Mack Company, Chevrolet 
dealer, was host to local represen- 
tatives and factory officials at a 
dinner here recently, celebrating 
the sale of seventy-two new cars in 
one month. Forty-three members 
of the Chevrolet organization were 
present. 





section | 


And the farmers | 


Automobile men see ip this, | 





Small Iliad Claims 
Most Cars Per Capita 


Boston, 
of Marthas 


April 13.—The island 
Vineyard, off the 
coast of Massachusetts, claims a 
larger per capita ownership of 
automobiles than most of the 
United States. The island boasts 
of one automobile to every 
persons. 

The island is twenty miles long 
and five miles wide and has six 
towns within its area. ‘The total 
resident population 4,720, 
among whom are divided 1,251 
ears with an assessed valuation of 
$369,045. There are 639 Fords, 
234 Buicks. 75 -Dodges and 64 
Chevrolcts. 


3.77 


Is 








| New Dealers 


PAIGE-JEWERTT 

Detroit, April 13.—The 
Detroit Motor Car Company 
appointed new dealers as follows:— 


Lawrence Bas Wis.: 
. B. Gaffney. Madison, Neb.: D. B. 
Kraus, Wakeeney. Kan.;: M. R Lamp- 
man, Colfax, Wash.; Stern Brothers. Inc., 
New Yor city; Joseph Arky, Kearny, 
N. J.; Lyndale Auto Service Company, 
Minneapolis, Minn.; New-Day Motor Com- 
pany, Great Falls, Mont.: Reliable Motor 
Company, Devils Lake, N. 1D).; Lee Olson, 
Langford. S. D.; H. M. Mathews, Mullen. 
Neb.; Williams Garage and Machine 
Shop, Williams, Ariz.; G. K. Morrison, 
Bathgate, N. D.; Eastham & Wade, Doug- 
las, Ariz.; G. L. Pledger, Freemont, Neb.: 
Grant Knox, “eee. 5. D.: W. C. Jonhn- 

° cox, riz.; Essex R. Pe s, F 
Huachuca, a R. Peter Fort 
Arrowhead Service Station. Flagstaff, 
Ariz.; Staunton Service Garage. Staunton. 
IL; MeNiff Garage, Hudson, Mass.; O. H. 
Clark, Williamson, N. J McCor- 

Claudell, 


Kan.; Louis’ Tippel. Inter- 
national Fails. Minn: Helton Motor Com- 
pany, Williston, N. D: 





Paige- 


Motors, Green 


H. J. Wintersteen, 

ford, S. D.; Charles Masuen, Oyens, 
Iowa; Leo Wesch, mahoee. Mont. ; Henry 
Von Alm, Miranda, S. D.: W. O. Wieland, 
Waterloo, Ia.; wey -Seurett Sales Com- 
pany, Deland, Fla.; A. R. Weaver. Brook- 
ings, S. D.: Edward a, _ Kuster = mm Ge 
Bromwell, Carmel, Cal. D. G. Johnson, 
Harriman, Tenn.; Davis ‘« Ewi ng Service 
arage, Sweetwater, Tenn. Frierson 
Service Station, Columbia, ‘Tenn.: Carroll 
& Burnside, Kettle Falls. Wash: R. EB. 
Coates, Machodoc, Va. 
Honore Robert. St 
B. Smith, Linesville, Pa 
Biwabik, Minn. 
Sebring. 0.; 
ville, Pa.; 


Hyacinthe, 
; Biwabik 
Peterson Motor 
Maynard & 
Paige-Jewett Motor Car 
pany, Reading, Pa.: W. H. Loxton, 
lia, Ont.; Nagel & Schemmel. 
Hamlet Avenue (Ciarage. 
; B. F. Latham. 


Que.: J. 
Garage. 
Company, 
Fielding, Center 
Com- 
Petro- 
Alvord, 
Woonsocket, 
+ Marysville, Cal. 
P. Arensdorf, Dubuque Ta Hal 
Garage, Walpole, Mass.: Johnson & W od 
strom, Iron Mountain, Mich.: C. Smail's 
Garage, Fairmont, Minn.: Gnadion Paige- 
Jewett Company, Chadron. Neb.: Inlet 
Garage, Sea Gir N. J.; Margeson & Aber, 
Hammondsport I Y.: Websier G = 
Willoughby, O.; F. H. Burnap 
Ore.; Paige-Jewett Company of 
Pa.; Howgate ‘kson Company, 
phia, Pa.; Robert i 
a iton Spel 
Thomas Foster 
R. J. Oison, 
bush Motor 
Kimmel, J 
tor Compan; 
Paige-Jewet t 
Victor Garage 


McCook 
N. B 


VELIE CONTEST WINNER 
SOON TO BE ANNOUNCED 


Moline, Hil., April 13.—The eyes 
of approximately 275,000 people in 
all parts of the country and some 
foreign nations as well are turned 
toward Moline, for that number of 
contestants in the “unnamed” 
Velie car contest will find out soon 
whose name is chosen for new 
car, 

Since the competition closed on 
March 31 there has been much 
anxiety and eagerness to know who 
is to be the lucky winner. That 
decision will not be. made until 
sometime in April. Many have 
written into the factory to find out 
how they stand, and Velie officials 
have expressed particular satisfac- 
tion at having turned the choosing 
of the winning name over to a com- 
mittee of impartial judges selected 
from among the leading automo- 
tive and adyertising men of the 
country. 


GARDNER DISTRIBUTOR 
Holdredge, Neb., April 13.— 
Headquarters for Gardner car dis- 
tribution over Nebraska have been 
established here by Robert Darrell 
and Dr.’G. H. Anderson. 
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FREAKISH SPILL. And this one happened just in front of a 

_ hospital in Boston, but no one in the machine at the time was 
injured, William H. Morrison of Brookline was the driver. The 
accident demonstrates the strength of the all-steel body of the 
Dodge car. 














'MOON-DIANA SALES IN 
N. Y. DIST. GAIN 102’ 


‘CHEVROLET DEALER IN 
N. D. ISSUES CHALLENGE 


—E R 
Company, the 

Dean fac- 
has is- | tory braneh of the Moon-Diana in 
sued a challenge to all other Chev- 
rolet dealers in the state declaring 
“We can deliver the 
largest number of Chevrolet cars 
of any dealer in the state of North 
Dakota during the year 1926. This 
challenge is open to any 
who wants to enter into some real 
competition.” 

Foster county registrations have 


been in favor of the Chevrolet line, 
and Chaffin says, ‘“We were much 
elated over the showing that we 
have been able to make, but are 
far from being satisfied yet. It is 


York, 
| Hunnewell, 


N. D., April 13.— New 
Carrington Motor 


dealer, 


April 15. 


vice-president 


Carrington, 
of 
Chevrolet through | Manhattan Moon Company, 
company, 


this territory, announces a record 


in sales for the month of March. 


know we Sales of Moon sixes and Diana 


eights in the New York, New Jer- 
sey, Connecticut and Long Island 
districts, which are covered by the 
Manhattan Moon branch, showed 
102 per cent. increase over March 
of last year. 


dealer 





not at all impossible to make a 
much larger percentage increase 
of sales in this territory vre 

lets are leading registratio: 
other cars in Adams and & 
counties of North Dakoia, a 





ns | this 


Buick Dealers Get 
_ Returns on Novel 


Fairmont, Minn., April 13.— 
The Fairmont Auto and Realty 
Company here has not neglected 
the personal equation in advertis- 
ing Buick automobiles. 

This company announces the 
names, addresses and vocations of 
the sixty-five drivers of the 1926 
Buicks in its territory, and the 
names of ten persons awaiting de- 
livery. Then the company declares 
they all have bought because of 
what Buick drivers had told them 
about the cars. ; 

Going a step farther, the com- 
pany explains it was organized 
| fourteen years ago and started sell- 
ling Buicks in the fall of 1912. It 
| then tells prospects the names and 
|addresses of the first sixteen buy- 
|}ers, as references. 
| Among the new Buick drivers in 
ithe county are twenty-nine farmers. 
|fifteen business men and seven 
| professional men. 


TO BUY AT FACTORY 
; Canton, O,, April 13.—The Dun- 
|kel McVey Company, local Buick 
distributor, hit on a novel plan 
which has resulted in the best 
sales in the history of the concern. 
Salesmen, in the course of their 
sales talk to prospects, mentionel 
that in event they did buy a Buick 
car they would be entitled to a 
free trip to the factory, and could 
drive honge their own car, all ex- 
penses to be paid by the company, 
Today a party of fifty new Buick 
purchasers, accompanied by offi- 
cials of the Dunkel McVey Com- 
pany, left on two special Pullmans 
for Flint, Mich. Upon arrival there 
the party will be banqueted and 
then conducted through the Buick 
factory, and each given the car’ 
he has purchased. Then, with ban- 
ners = the pilgrimage back 
al wil? be started, 
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for Economical Transportation 
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Do you know how to direct the activ- 
ities of a sales force to get maximum 
results? Chevrolet dealers are tackling 


the job every day--and making good. 
This is because of the remarkable de- 
gree of assistance given them by the 


Chevrolet Motor Company. 


$510 
$510 


$645 
$645 


Sedan 
Landau 


Touring 
Roadster 
Coupe - 
Coach 


¥%2 Ton Truck 


(Chassis Only) 


1 Ton Truck - 


(Chassis Only) 


$739 
$765 


$395 
$590 


ALL PRICES F. O. B. FLINT, MICHIGAN 


CHEVROLET MOTOR COMPANY, Detroit, MIcuH. 


Divisien ef General Motera Corporation 
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Dealers Discuss 
Tire Credit Sales 


Trenton, N. J., April 13.— 
Trenton tire dealers are divided 
over the plan of selling tires on 
the time basis scheme. Joseph 
Papier, who specializes in Lee and 
toodyear tires, believes that the 
plan stimulates business. He ad- 
vertises the fact that a small pay- 
ment will only be necessary to 
secure a new tire, and many mo- 
torists have taken advantage of the 
plan. Longer discount on goods 
enables Mr. Papier to sell tires on 
the time basis plan, he says. 

Fineburg’s Auto Tire and Acces- 
sory Company looks at the plan in 
a different. light. Although the 
company sells tires on the time 
basis plan, it does not engourage 
this method of selling. ‘Fhe con- 
cern claims that rubber manufac- 
turers want their money wher it 
is due, and it is often necessary for 
sdme dealers to borrow funds from 
the bank to pay the manufacturers, 
The margin of profit, the com- 
pany claims, is not large’ énough 
to have bilfs' ‘Sutstanding? tod /long- 

The Rogets Rubbet ‘Company 
finds-the plan a good one because 
many motorists buy on the time 
plan instead of waiting some time 
to get the cash. Dealers claim 
that they lose little by the deferred 
payment plan and that there is no 
difference in the demand for re- 
pairs. 


TRUNKS 
For All Cars 


Quick service from 
stock for all standard 
automobiles. Ask for our 
proposition. 
Weisman Laggage Mfg, Corp. 

Syracuse, N. Y. 


TRUCK DRIVERS’ CLUB 
ORGANIZED AT PORTLAND 


April 13.—The 
Commercial Drivers’ Club, com- 
posed of commercial drivers of 
trucks and other vehicles, superin- 
tendents of delivery, foremen and 
mechanics, which has_ recently 
been organized by Capt. Frank 
Ervin, head of the Portland Traffic 
Bureau, held a meeting April 5, 
electing permanent officers. Many 
members are being enrolled and 
emblems are being distributed. 
This is the first organization of the 
kind which Portland has ever had. 
Traffic problems and others ef- 
fecting commercial vehicles’ will 
be discussed at the meetings. 


SALES MANAGER ON TOUR 
FINDS CONDITIONS GOOD 


| Les Angeles, April.13.—Frank C. 
Braden, .general sales manager of 
the Hamilton Rubber Manufactur-_ 
‘ing Company of Trenton, N. J., has 
just: reached Los Angeles on his 
tour of th® Victor Springfield tire 
distributors in the United States. 

“Conditions throughout the 
country,” said Mr. Braden, “are 
much more encouraging than they 
were a few months ago, in spite of 
the confusion in the New York 
Stock Exchange. One of the most 
successful ways of selling tires to- 


Portland, Ore., 








day is the easy payment plan, such 
as is used by the Standard Tires 
Credit Company in Log Angeles. 
This company is one of the largest 


‘retail dealers of Victor Springfield 


|tires in the United States, and be- 
came so entirely on the strength 


of their liberal credit policy.’”’ 





LONDONERS LIKE BUSES 


LONDON, April 13 (U. T. P. S.). 
—A petition signed by 903,839 peo- 
ple has been presented in the House 
of Commons as a protest against 
the proposed reduction in the num- 
ber of London buses. The petition 
was conveyed to the House in a 
|bus and required eleven strong 
‘men to carry it. 





Six Wheel Co. Gets 
Big Akron Order 


Clintonville, Wis., April 13.—An- 
nouncement by the Six Wheel Com- 
pany of this city of the purchase 
of twenty Safeway Six Wheel motor 
bus chasis and two complete Six 
Wheel double deck buses by the 
Northern Ohio Traction and Light 
Company, of Akron, O., has brought 
to light an interesting phase of the 
growth of bus popularity. 

Although the need for a high 
class express bus service had been 
apparent for some time, the trac- 
tion company was unable to inaug- 
urate it because its franchise pro- 
hibited collection of the higher fare 
which was necessary. It was finally 
suggested that the whole matter be 
laid before the people living in com- 
munities which would be served by 
this line. 

Practically no opposition was en- 
countered and in a short time a 
citizens’ committee approached the 
city council with petitions contain- 
ing thousands of signatures asking 
that the traction company be com- 
pelled to institute an express bus 
service with a 10 cent fare. The net 
result of this agitation was the pur- 
chase of equipment previously men- 
tioned in this article. 


NEW BUS LINE TO START 

Milwaukee, April 13.—Officials 
of the Southwestern Railroad have 
announced plans for the inaugura- 
tion of motor bus service between 
Madison, the state capital, and La- 
Crosse, in the western section of 
the state. The service will be 
maintained by the LaCrosse & 
Southwestern Transportation Com- 
pany, owned by the railroad. A 
passenger service, providing for 
two round trips daily, will be es- 
tablished, it was announcec. 








WOMAN RUNS SCHOOL 
Rochester, N. Y., April 13.—Mrs. 
Maude Van Bortle, New York 
state’s first woman automobile 





mechanic, has opened the Roches- 
ter Automboile Drivers’ School. 











MOON-DIANA 


franchise for 1926 


STABILITY—The product of a $75,000,000 corporation. 
No company has any greater buying or producing re- 
sources. The latest low prices of Moon-Diana make these 
cars the outstanding quality values of the industry. 


With no floating debts, no preferred stock, no bonded 
indebtedness, no liens, no mortgages of any kind on its 
property, the Moon Mector Car Company is an outstand- 
ing example of the principles that govern sound and 
successful business. 


Represent a successful company. Sell a product of 
high good will, of low sales resistance. 


with Moon. 


Wire or Write for Particulars 


Make money 


prc , 
STEWART McDONALD, 
President. 


MOON MOTOR CAR COMPANY 


OF 


ST. LOUIS, U.S. A. 
MOON SIXES AND 


DIANA EIGHTS 


New Bus Mfg. Plant to 
Be Built at Hoosick 


Cohose, N. Y., April 13.—Indica- 
tions of further growth of the 
automotive industry’ of this dis- 
trict were apparent with the an- 
nouncement that representatives 
of an autobus assembling manu- 
facturing firm had agreed to lease 
the main plant of the Walter A. 
Wood Company at. Hoosick Falls. 

The company is said to have suf- 
ficient orders to keep a force of 
fifty workers busy during the en- 
tire year. The plant is now un- 
dergoing repairs and when these 
alterations are completed the auto- 
mobile firm will install machinery. 
The firm expects to start operations 
by May 1. 


Bus Activities 
COMPANY BUYS LINE 
Evansville, Indy April 13.—The 
Blue Goose bus line has bought out 
the Jack Rabbit motor bus line op- 
erated by the Phillips-Dishman 
Company, Studebaker distributor, 
and has opened up a regular motor 
bus schedule between this city and 
Indianapolis, a run of about 200 
miles. The establishment of Blue 
Goose line here marks the first 
continuous motor bus line service 


between this city and the state 
capital. 














LINE CHANGES HANDS 

Rockford, Tll., April 13.—Sale of 
the St. Paul-LaCrosse division of 
the Royal Rapid Transit Company 
for $100,000 to the Twin Cities 
Southern Transit Company of 
Minneapolis, has been announced 
by E. R. Fitzgerald, president of 
the Royal Company. Plans for ex- 
tension of this service will be an- 
nounced = soon, Mr. Fitzgerald 
stated. 


BUS BODY OF TUBING 

Sydney, N. S. W., April 13 (U. 
T. P. S.)—A motor bus body con- 
structed of steel tubing instead of 
angle iron has been invented and 
patented here. A model double- 
decker bus body has been built, 
which, it is claimed, will seat 
forty-five passengers, while weigh- 
ing no more than the conventional 
type of body seating twenty-five 
passengers. 

TROLLEYS TO GO 

Elizabeth, N. J., April 13.—The 
Morris County Traction Company 
will replace its trolley system be- 
tween this city and Springfield 
with buses, permission having 
been granted by the Board of Free- 
holders of Union county. 

NEW BUS TERMINAL 

West Palm Beach, Fia., April 13. 
—Work has begun on the con- 
struction of a new $175,000 bus 
terminal here. The terminal is to 
be used by the Florida Motor Bus 
Lines, Ine. Work will be .com- 
pleted in June, according to con- 
tractors in charge of construction. 


PLANT READY IN JULY 


Springfield, O., April 13.—C..F. 
Orcutt’of the American Bus and 
Truck Company reports that by 
July the big plant will be in shape 
to go ahead under full production. 
Many changes are being made in 
the plant and products. 


STEEL BUS GARAGE 
Miami, Fla., April 13.—Erec- 
tion of a steel garage building for 
the storage of municipal buses has 
been authorized by the city council. 
The estimated cost of the structure 
is $45,960. 


'MACK TRUCK CO. WILL 
| HAVE DENVER BRANCH 


| Denver, April 13.—What is said 
ito be one of the largest and finest 
auto salesrooms and service sta- 
tions in the state is under construc- 
tion at South Broadway and Center 
Street in this city. The building 
will be occupied by the Mack Inter- 
, national Motor Truck Company,and 
| will comprise a handsome show- 
room, a stockroom carrying a,cam- 
plete stock of parts adequate to 
serve the entire territory of. the 
company, and a_ large, modernly 
equipped service station. Covering 
tendents of delivery, foremen and 
building will extend 160 feet .on its 
Broadway frontage and will be 150 
feet deep. 
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Busy Season for 
Tire Dealers Now 
In St. Paul Dist. 


St. Paul, April 13.—Tire and 
accessory dealers of this city are 
experiencing one of the busiest 
periods in their history. . 


For the tire dealers the rush. 
which has taken place during the’ 
last two weeks is somewhat unex- 
pected. The accessory dealers de- ., 
clare their business is due in part { 
to the increasing number of motor 
cars in this state and in part to 
the attraction “motor aids” have 
for motor car owners. 


The Detroit Auto Supply 
which is retailing a standard make of tire 
on the deferred payment plan. is doing a. 
record business in-the emalier sizes, 
report collections excellent. é 

Milton Rosen, veteran Diamond tire } 
dealer, is handling a more-than-average 
number of replacements on cars sold last 
year. 
sold, he reports, are balloons. 

The General Tire dealer also reports a.- 
heavy demand for balloons, for replace- 
ment of original equipment and as spares. 
on cars being sold this year. 


Demand Reduces Stocks. 
Of Seattle Dealers 


Seattle, April 13.—The tire busi- 

ness here is very good and in 
some makes the demands are so 
great that dealers can hardly 
keep pace with them and there- 
fore are compelled to increase 
their orders to keep from run- 
ning short. Such are the condi- 
tions as reported by several of 
the largest local tire dealers. 


The manager of the Sutherland Com- 
pany, Ine., stated that general sajes for 
January were.good, February and March 
poor, with Auril Trovine to be the best 
month so far The sales so far this 
month are 50 ver cent. better than at any 
time this year. . 

Roy Peterson president of the Pacific. 
Tire an@ Rubber Company, Samson dis-. 
tribater in this territory. has given his 
place of business a general renovation. - 
The manager of the concern said sales-are . 
very good, in fact 60 per cent. better than 
last year. Their increase in the Jast two- 
weeks over the previous two weeks is also 
60 per cent. 

The Truck Tire Company, 
manager, is busy. Sales are so good the 
company ‘* forced to increase its stock in 
order to keep up, says Gray. Their stock - 
has been increased’ several times in the 
last six months, and the last increase 
will perbaps keep them ahead of sabs, 


S. F. Dealers Report 
Good Month in Match 


San Francisco, April 13 (U. T. 
P. S.).—March was a prosperous 
month for San Francisco’ tire 
dealers. Nearly all the leading 


houses report substantial gains 
over the same month last year. 
A general optimism prevails as 
to April’s business. 


The only weakness in the local, 
market is in the commercial] tire 
trade. A pending walkout of union 
labor in the building trades has 
caused a tightening of money in 
the building construction work and 
a consequent slowing up: of tire 
sales to truck users. If the labor 
troubles are ironed out satisfac- 
torily the commercial tire business 
for April should be a banner one, 


The Granfield Tire and Supply Company, 
which has some of the largest commercial 
accounts in San Francisco, says collections 
have fallen off due to the labor situation 
and sales for March .were nominal. 

The Tansey-Crowe Company, Pennsyl- 
vania tire dealer, has sold 15,000 units 
for the first three months this year in 
excess of sales for the same period last 
year, and the company’s 1925 business ex- 
ceeded any previous year by more than 
50 per cent. Motorists are back in the 
market, is the reason, the company re- 
ports. 

Charles B. Dunham, Kelly-Springfield 
tire dealer, did an excellent business in 
March, and sees no reason why April will 
not be better. Dunham has had consider- 
able credit business, but declares that he 
is curtailing part-payment sales because 
of peculiar credit conditions in San Fran- 
cisco. Dunham's difficulties come, he 
says, with motorists in the apartment 
house district, who find it more convenient 
to move than to pay their bills. In a 
more stable community Dunham believes a 
eredit tire business can be carried on suc- 
cessfully. 

Brooks & Scales, continue to do 
an increasing tire rebuilding business. 
Three tire molds are being run at full 
time. and the rebuilt job is guaranteed 
for 5,000: miles. All types of tires are 
handied. The firm has had a good busi- 
ness in new tire sales, but believes that 
April will be a much better month be- 
cause the motorist is now conhyinced that 


A, A. Gray 


Inc.. 


| there will be mo more tire reductions this 


season. ; 

R. H. Ingram, Fred Snook, K. F. Hen- 
kel and J. W. Snook. members of the 
Lambert Sales Corporation organization, 
| Bee hs California distributors for C-T-C 





tires, have just returned from a visit te 
the factory at Portland. 


Ua Vises 





Company, — 


They ~ 


The majority of tires now being - 
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Spring Weather Prods 
Lagging Accessory Sales 


ILWAUKEE, Wis., 

April 13.—The automo- 
bile -accessory business, to- 
gether with practically all 
lines of business in this terri- 
tory, has been adversely 
‘affected by severe storms, but 
(a survey conducted locally the 
Watter part of this week 
shows that with the return of 
spring-like weather, business 
has taken a pronounced spurt, 
and satisfactory sales are re- 
ported. 


This is true not only in Mil- 
waukee but in the territory about 
the city where dealers suffered 
even more as a result of the storm 
than they did in town. 


Sale of accessories which will 
go to equip used cars this season 
is on in earnest at the present 
time. These accessories include 
bumpers, spot and auxiliary 
lights, motometers, windshield 
wipers and decorative equipment 
of a wide variety. 

Sale of chains, especially in 
smaller towns in this section of 
the state has been slightly better 

during the last week than is cus- 
tomary at this time of the year. 
In some localities where road or 
street surfacing is poor, chains 
have been practically a necessity. 

Battery men report that almost 
all batteries stored with them dur- 
ing the winter months have been 
taken out by their owners and 
placed in service. This branch of 
' the hattery. service business was 
not up to the standard during the 
- winter,-due to the mildness of the 
season and the increasing ten- 
dency to keep motor cars in service 
throughout the cold weather 
months. Other branches of the 
business, however, have been good, 
and the sale of new batteries was 
much better than during the win- 
ter and early spring of last year. 

Signs of the opening 8f the 
motoring season are to be seen at 
the establishments of Milwaukee 

car painters, some of whom expect 
to be rushed with work during the 
next few weeks. 


© —E 


| WITH THE TRADE | 


DISCUSS FACTORY PLANS 

Denver, Col., April 13.—C. C. 
Bradford, vice-president and gen- 
eral manager of the Eaton Bumper 
and Axle Service Company of Cleve- 
fand, O., was in Denver during the 
past week inspecting the factory in 
this city, and discussing future 
business plans with P. V. Sollman, 
Denver district sales manager. J. 
J. Connors, for many years with the 
factory at Cleveland as superin- 
tendent of the spring department, 
has been installed as superintend- 
en of the Denver spring plant. 








EXPLAINING LUBRICATION 

Columbus, O., April 13 (U. T. P. 
8.).—A. C. Faeh, secretary-manager 
of the Ohio Council of the National 
Automobile Dealers’ Association is 
accompanying W. G. Thompson, a 
lubrication expert of Chicago in a 
tour of Ohio cities and towns, ex- 
plaining proper lubrication of au- 
tomobiles. The campaign which 
will reach every city and town of 
5,000 population or more, started 
early in March and will continue 
for about a month. Local automo- 
bile dealers are called together and 
lectures are given on_ scientific 
methods of lubrication. 


PERMANENT SAMPLE ROOM 

Seattle, Wash., April 13.—Fred 
W. Carlson, sales engineer of the 
Crouse-Hinds Company of Syracuse, 
New York, distributor of condulets, 
flood lights, safety switches, panel 
boards, tarffic signals, railway 
wiring devices, etc., announced re- 
cently the opening of a permanent 
sample room at 309 Lowman 
Building. This sample room will 
‘be for the convenience of contract- 
ors, architects, erigineers and elec- 
trical jobbers. 


HAWDOS EXPANDING 


Corning, N. Y., April 13.—The 
increasing demand for Supersnubs, 
manufactured by the Hawdos Cor- 
poration of Corning, has forced the 
company to expand its manufactur- 
ing and office facilities to a large 
extent, officials claim. The com- 
pany has just moved into its new 





ing. 
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LINERKWICK FORD BANDS 














Linerkwick transmission bands 
- for Ford ca& are being manufac- 
tured and sold by “the Steelback 
Specialties Company, 19 West 60th 
St., New York city, under the L. D. 
Joseph patent. According to the 
makers the bands will elimi- 
nate chattering and grating; they 
are steel backed and it is not 
necessary to rivet them. ‘One of 
the features claimed for the bands 
is that they may be carried by the 
motorist much in the same manner 
that a spare 'tire is carried, and in 
event of brake transmission trouble 
the motorist may make his own 
band changes on the .road. without 
being towed to a garage... 
In addition to the steel backing 


; 


This department is aiid to the newest developments in autome- 
bile accessories, replacement parts and shop eguipment. 
columns are open to manufacturers, who are invited to 





Its 
their latest products. 


&. 
r 


the bands are said to be lined with 
a. high grade lining which wil] give 
100 per cent. service and may be 
changed with the aid of a screw 
driver and a pair of pliers. 

They are priced at $2.50 a com- 
plete set. 








ADJUSTABLE BEARINGS 


The C-A adjustable bearing for 
Ford cars has been placed on the 
market by the Adjustable Bearing 
Company of Indianapolis, Ind. The 
device replaces the center main 
bearing in the Ford motor, assuming 
half the thrust, it is said, and mak- 
ing it possible to correct crank- 
shaft and end play without remov- 
ing‘the mator. The makers claim 
that by relieving the back bearing 
of half the thrust, end play is de- 


it may easily be corrected by drop- 





adjustable bearing. 


GLASSMOBILE ANNOUNCES 


| at 25th Street and Broadway. 





home, which it purchased a short | 
time ago, on the outskirts of Corn- | 





layed; but when it has developed | 


Ping the oil pan and adjusting C-A 


TWO NEW DISTRIBUTORS 


Detroit, April 13.—The Glassmo- 
bile Corporation of Detroit, manu- 
facturer of. glass curtains for open 
cars, announces two new foreign 
distributors:- one in New Zealand 
and one in Holland. Despite the 
fact that the company has not ad- 
vertised in foreign markets, it re- 
ports a substantial export business 
and has received inquiries from 
every part of the civilized world. 


WACO CLAIMS HONORS 
AS DISTRIBUTING POINT 


Waco, Texas, April 13.—This city 
claims to be the largest wholesale 
automotive distributing point in thé 
Southwest. It has five large dis- 
tributing houses, which travel a 
total of 169 salesmen over the 
Southwest. These are: Herrick 
Hardware Company, McClendon 
Hardware Company, Miller Incor- 
porated, McCauley-Ward Accessory 
Suzply Company and the Archen- 
hold C ompany. 





PENNZOIL DISTRIBUTOR 

Louisville, April 13.—The Hunt- 
er-Kiefer Company, Louisville dis- 
tributor of Exide Batteries and 
Burd-Gillman shock absorbers, has 
been appointed distributor of Penn- 
zoil for Louisville and surround- 
ing territory. The company has 
recently moved into a new building 
at 611 East Broadway and main- 
tains an additional service station | 











AWARDED CONTRACT IN 
EXPERIMENTAL ENGINES 


Hartford, Conn., April 13.—The 
Pratt & Whitney Manufacturing 
Company has been awarded a gov- 
ten experi- 
be used in ex- 
perimental planes. They are to be 
shipped to Mitchel Field. By au- 
tumn arrangements will be com- 
pleted for full production of the so 
called wasp type, nine cylinder 
radia] air cooled motors. The cor- 
poration is housed in the former 
Pope assembly ‘plant on Capitol 
Avenue. 


PORTABLE GARAGE MFRS. 
REPORT BUSINESS BETTER 


ernment contract for 
mental engines to 


Rochester, April 13.—The West 
Side Pattern Works, of this city, 
makers ‘of portable garages and 
cottages, reports that orders are 
coming.in faster this spring: than 
at any, time.;in its :history: . The 
company: -has: just . finished .instal- 
ling additional machinery, and has 
also recently brought out a new 
type of gable roof garage. 





BATTERY DISTRIBUTOR 


Waco, Tex., April 13.—Distribu- 
tion of Willard auto and storage 
batteries has been taken over in 
Central Texas by the Moser-Percy 
Battery Company, recently organ- 
ized here. C. W. Percy is manager 


of the concern. 


YOUNGSTOWN A. D. A. 
CHANGES ITS NAME 


Youngstown, O., April 13.—Thd 
Youngstown Automobile Dealers’ 
Association after petitioning the 
secretary of state has received pere 
mission to change its corporate 
name to the Youngstown Automoe 
bile Merchants’ Association. 

In commenting on the reason for 
such a change Edgar Evans, secree 
tary of the association, says: “We 
feel that we have long since grad- 
uated from the class with which 
the word “dealer” is synonymous, 
The automobile business is cér- 
tainly entitled to recognition on a 
parity with all other acknowledged 
‘merchandising’ institutions. It is 
a legitimate commercial instituton 
highly necessary to the prosperity 
and happiness of the world.” 











HIGH PRESSURE 
SALESMAN AND 
‘BUSINESS MAN .. 
Wishes to, affiliate himself with 
a. large..corporation where. there 
are ‘possibilities of making $25,- 
000 per year. Making $10,000 
at present but Agency is too 
small to make big money. Have 
operated a half million dollar 
New Car Agency, also been 
Sales Manager and Assistant 
Manager and closer for a large 
Automobile New Car Agency. 
Box 64. Will travel if necessary. 
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There is probably not 
a bank in any city 
where a Hupmobile 
distributor is located 
which would not wel- 
come the opportunity 
to handle that dis- 
tributor’s account. 


HUPMOBIL 


EIGHTS and SIXES 
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Gasoline Taxes 


OMPLETE figures on our national collection of gasoline 
taxes for the year 1925 show that a total revenue of | 
$146,028,940 was raised in this way. Four states, Illinois, | 
New York, New Jersey and Massachusetts, do not levy a tax| 
on gasoline. 
the total would be greatly increased. 
This gasoline tax total is an increase of 83 per cent.) 
over the figure for 1924 and is four and a half times the} 
amount realized in 1923. Furthermore, there has been 
little tendency on the part of motor vehicle owners to fight 
fuel tax levies, provided the amount realized has been spent 
on road development and improvement. 
'.From the point of view of the wisdom-dripping legis- 
lators, the situation is charming. Here is a form of tax 
that has not yet seriously offended any class of voter and 
-from which lordly sums of money for their august spending 
can be turned into the state treasury. The Automotive Daily 
News wants to sound a warning that this matter of fuel 
taxation may very easily get out of hand. 
There is nothing greedier than a state legisla- 
ture which thinks it has found a method of levy- 
ing new taxes that will not make it unpopular. In 
other words, which will not cost its individual 
members votes. While agreeing that a reasonable 
gasoline tax is not out of order, provided the pro- 
ceeds are spent on the roads and not on gold 
suspender buckles for legislators, we must be ready 
to show our automotive teeth the minute it becomes 
apparent that legislatures, as they probably will, 
show that they intend to abuse their taxing power. 





With these populous and wealthy states added |- 





Never let us forget that we, the automotive industry 
and users, represent a majority of American votes. 


The Motor Bus a World-Wide Boom 


iy has been the pleasant duty of the Automotive Daily 

News to chronicle from time to time the remarkable 
spread of motor bus transportation. This has been a trans- 
portation miracle of the past year or so. It is a pleasure to 
present unbiased testimony to the beneficent character and 
widespread progress of motor bus transportation and we 
are quoting a recent editorial on this subject from the New 
York Evening Sun, which certainly has no partisan interest 
in the matter :— 


“In the United States motor bus transportation, espe-! 
The} 


cially in the cities, is growing by leaps and bounds. 
electric trolley car, which ten years ago seemed firmly 
intrenched in urban centers, seems doomed to eclipse if not 
to extinction. 

“But it is in the rural districts that the motor bus has 
had its most rapid development and has wrought the greatest 
changes. Persons accustomed to spend their summers in 
New England were astonished last season to see the progress 
that had been made ina year. Four thousand buses carried 
passengers in 1925 over 36,000 miles of highway in that 
section of the country. There will be a substantial increase 
in their number this year. 

“The motor bus has supplemented the work of the 
private automobile, the telephone and the radio in overcom- 
ing the isolation of the farmer. In some cases it offers 
serious competition to the railroads, but in others, often 
under railroad ownership, it serves as an important feeder 
to steam and electric lines. Regulation by law will be 


Our Own Automotive Family Album— 


The Bovhood De~- ~f Quer Industrv’s Leaders 





PMO 


MN 


SS : 
SSS 
SSw 


SSss4 





MUSKOSEE 








Epwin DB. German, Present oF Wr Dyniop 
TIRE AND RUBBER COMPANY, STARTED WITH A PlOk AND 
QUOVEL IN) THE OIL FIELD? OF OKLAWOMA- 














Mirrors oF Mororpom 





E. S. JORDAN BEGAN 
CAREER AS WRITER 


Joined Advertising Staff 
Of Nash Before Form- 
ing Own Company 


When Edward S. Jordan was at 
the University of Wisconsin he 
made so much money writing for 
the newspapers that he got ideas 
of wealth far beyond the hopes of 
the usual person of his age. 

That is probably the reason why 
able, eight or ten yeurs 
to gather together thirty or| 
men in a room in the Uni- | 
Club at Chicago, and teil! 
he was able to build an 





he 
later. 
forty 
versity 
them that 


was 


EDWARD S. JORDAN 


automobile which would sell @& a 
highly competitive market, and 
would make money. 

That sort of ability is essential 
to any young man of limited 
means, setting out to organize 
his own enterprise. That type of 
merve (used in the good sense 
of the word) is the kind of qual- 
ity that Jordan and Chapin and 
other young men in this business 
had to have ten and fifteen years 
ago. — . 

When one meets Jordan, it is 








required both on intrastate and interstate routes. The motor 
bus industry is a lusty and vigorous infant.” aT 


easy to see why it was possible for} 


him to sell a few of -his friends 
on the belief that he could conjure 
an automobile to meet a special 
market, out of the air. 

Ned Jordan, like many others in 
the business, is one of the National 
Cash Register alumni. In the early 
part of this century, this company 
turned out executives faster than 
they did cash registers. In fact, 
if they had kept all the men they 





fired;-or who left them, they would 
probably now own most of the 
Western world. 

Following his experience at Day- 
ton, Mr. Jordan was next engaged 
in advertising Nash cars. 

Hence, he had a background of 
seHing and advertising before go- 
ing into business for himself, nor 


neers and service men, who knew 
the mechanical end of the business, 
so that when he came to ask 
capital for his company, he had a 
well ordered organization. 





The skid-free surface 
of concrete remains 
true and even 





Concrete 
Gives Greatest Vaiue 
Per Paving Dollar 





That is because it 


— 


requires practical- 


ly no maintenance. 
And it is the fin- 
est looking pave- 
ment you can buy. 


Write for our free booklet 
on “Concrete Streets.” 


PORTLAND CEMENT ASSOCIATION 


111 West W: 
A Netiond 


Sereet 


Improve and Extend the Uses of Concrete 
OPPICEs IN 31 CITIES 
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Dealer Activities 





FEXAS DEALERSHIP SOLD 
PO J. E. MORRISS, OF DALLAS 
Corpus Christi, Tex., April 13. 
—Transfer of the automobile 
dealership interests of Glover 
Johns at Corpus Christi, Robs- 
‘town and Alice to John E. Mor- 
‘Wiss, of Dallas, president of the 
John E. Morriss Company, Ford 
and Lincoln dealers, in that city, 
has been announced here. The 
reported consideration was $185,- 
000. The name of the local deal- 
‘ership will be changed to the 
Morriss Motor Company, and 
dealerships at Robstown and 
Alice will be operated under the 
same name. 


LAPORT CO. MADE DODGE 
DEALER IN SPRINGFIELD 

Springfield, Mass., April 13.— 
The Williams Motor Sales Com- 
pany, Springfield distributor for 
Dodge Gars and Graham trucks, 
announces the appointment of the 
Laport Motor Company as associate 
dealer. For many years Mr. La- 
port has directed the Laport Auto 
School and for seven years has 
been in charge of the motor com- 
pany, dealing in used cars. prin- 
cipally. This new franchise will in 
no way curtail either the school 
Or the used car service. Larger 
quarters have been taken on Broad- 
way. 


BUY GARAGE IN WASH., AND 
WILL OPEN DEALERSHIP 

Olympia, Wash., April 13.—C. B. 
O’Bosky and E. Arbogast have 
purchased, the Midway Garage of 
Eatonville irom Frank Beauleau. 
They also have obtained the Eaton- 
ville dealership for Willys-Knight 
and Overland cars. 


FORD DEALERSHIP OPENS 
IN. CORAL GABLES, FLA. 
Miami, Fila., April 13.—Follow- 
ing a survey begun last September, 
Coral Gables was selected by the 
Ford Motor Company for its third 
dealership in the Miami district, ac- 
cording to an anouncement by Sam 
C. Murray, president of the Mur- 
ray Motor Company, which has 
been granted the franchise. A site 
has been selected at Salzedoe Street 
and Avenues Giralda and Aragon 
for a $125,000 plant with a capacity 
of 300 cars. During construction 
period, the dealership will be 
housed on Avenue Aragon, west of 
Ponce de Leon Boulevard. Mr. 
Murray was managing director of 
the Ford Motor Company in Spain 
for two years. Other officers of the 
Murray Motor Company are Uly 
O. Thompson, vice-president, and 
Robert L. Thompson, _ secretary. 


Mr. Murray is president and treas- 
urer, 


KRATZ BROS. IS NEW 
CHRYSLER DEALER IN WIS. 

Waupaca, Wis., April 13.— 
William, S. H. and T. L. Kratz, 
operating under the name of 
Kratz Brothers, have established 
themselves in the automobile 
business here, and will sell 
Chrysler cars. T. L. Kratz for- 
merly was in business at Matoon, 
Wis. 


CHEVROLET DEALERSHIP 
TO OPEN IN SARGENT, NEB. 


Sargent, Neb., April 13.—TI. L. 
Lysinger and his son, Garrett Ly- 
singer, have just leased a large 
building, and will open a garage 
here soon. They have the fran- 
chise for Chevrolet cars. For the 
last three years the Lysingers have 
conducted a garage at Ansley. 


Service Motors 
Managers Meet 


Wabash, Ind., April 13.—The 
sales program of the Service Mo- 
tors, Inc., manufacturer here of 
Service motor trucks, was discussed 
recently at a meeting of the dis- 
trict managers of the organization 
for the Central States held at In- 
dianapolis. Following a discussion 
of the sales program for the com- 
ing year, the managers were 
guests at a banquet given them at 
the Lincoln Hotel. 

Those in attendance at the meet- 
ing were E. A. Dennis, sales man- 
ager; S. E. Houston, advertising 





manager; W. E. Murphy, purchas- 
limg agent; Henry Wolf, central re- 
| gionaad manager, and these district 
managers L. W. Campbell, Clarks- 
burg, W. Va.; S. G. Cross, Youngs- 
town, O.; R. G. Ivory, Springfield, 
Tll.; L. E. Long, Muncie, Ind.; G. 
T. Mahaney, Fort Wayne, Ind.; J. 
C. Mason, Lexington, Ky.;: Roy 
Packard, South Bend, Ind.; Otto 
and Maurice Thornberry, Indian- 
apolis, Ind., and T. A. Walsh, 
Brazil, Ind. 





Personal Items 





BAILEY IS RE-ELECTED 

Rockford, Ill., April 13.—W. 
Harold Bailey, in charge of Lin- 
com sales for the Williasmson 
Motor Company, was re-elected 
for his second term as alderman, 
at the city election held here 
this weck. 
RUPY TRACTOR SALES HEAD 

St. Paul, April 13-—P. F. Rudy 
has just been named head of the 
Fordson tractor department of the 
Motor Power Equipment Company, 
according to A. W. Logan, general 
manager. Mr. Rudy has been as- 
sociated with the Ford Motor Com- 
pany for several years. The Motor 
Power Equipment Company re- 
cently took over the distribution of 
Fordson tractors in the St. Paul 
and Minnesota territory. 


ARNOLD MADE MANAGER 

Oakland, Cal., April 13.—H. A. 
Arnold has just been appointed 
manager of the new J. E. French 
Dodge dealership in east Oakland. 


STROTHER DAVIS DIES 
Johnstown, Pa., April 13.—Stro- 
ther Davis, president of the Oak- 
land Motor Sales Company, died at 


publican and Democratic tickets 
for the state Legislature from the 
eity district. He was a veteran of 
the World War with the rank of 
major. 


HENRY JOINS DEALERSHIP 
St. Paul, Minn., April 13.—Gil- 


| bert Henry, formerly treasurer of 


the Foley Brothers Grocery Com- 
pany, has just been named genera! 
manager of Nolan-Irons, Inc., 
downtewn Ford dealership. 


HEIN DEPARTMENT MANAGER 
Evansville, Ind., April 13.—Ed- 
ward Hein has just been appointed 
Parts and accessories department 
manager of the Lincoln Motor 
Company, local Buick dealer. 


»Motor 











Improvements 








Fire Losses 








FORD DEALER EXPANSION 

Chicago, April 13.—The T. W. 
Burton Motor Company, Ford 
dealer, has eontracted for new 
quarters at 2826-32 West North 
Ave. The present quarters, at 
1542 North Fairfield Ave., will 
be maintained as a used car store 
and for warehouse purposes. The 
firm will take possession of the 
new quarters about July 1. It 
is reported 23.900 feet are to be 
available. 


PLANS $46,000 HOME 
Del Rio, Tex., April 13 (U. 
8.).- 
which recently took over the Buick 
dealership here, will erect a new 
home at Garfield and Losolla 
Streets, O. G. Bell, manager of the 
company, said. The 
cost of the building will be $40,000. 
NEW HOME FOR STAR CAR 
Olympia, Wash., April 13.—New 
quarters for’ the Marsh-Pearson 
Car Company, Vancouver, 
Star dealer, have been pre- 
pared at 6th and Washington 
Streets, and the company will move 
to its new home on April 15. 


Wash., 


NEW FLINT HOME RISING 

Rochester, N. Y., April 13.— 
Gilpin Motors, distributors for 
Flint cars, will move May 1 into 
new quarters on University Avenue. 
The building now under con- 
struction. It is to be two stories 
high, of fireproof construction 
throughout and will incorporate 
both sales and service departments. 
The cost is estimated at $46,000. 


is 


HOME COVERS 
Seattle, April 13.—The Harry B. 
Quick Motor Company, Chehalis, 
is now eccupying its new building, 
adjoining the old loeation. The 
present quarters cover an entire 
block. 


BLOCK 


DEALER BRANCH MOVES 
Chicago, April 13.—The Commu- 
nity Motors, Inc., formerly at 6111 


pe ge 
—The Adams Motor Company, | 


approximate | 





FILLING STATION BLAZE 

Mattoon, Hll., April 13.—Fire in 
the Lerna filling station, owned by 
Grant Smith and operated by 
Thomas Woodward, has caused 
$7,000 loss, with insurance of only 
about $2,000. The flames cone 
sumed 72 barrels of cylinder oil, 
6,000 gallons of gasoline and a tank 
and 8,€00 gallons of paraffin. 


GARAGE LOSS IS $4,000 
Cassville, Wis., April 13.—Fire 
has destroyed the Mike Conrad 
Garage and its stock of accessories, 
tires and garage equipment, with @ 
loss which will exceed $4,000. Only 
small insurance was carried. 


$30,000 DEALER BLAZE 
Buffalo, N. Y., April 13.—Fire in 
the Dodge automobile show rooms 
and garage in Tonawanda, near 
here caused damage. estimated da 
$30,000. Thirty-five automobiles 
were destroyed. 


USED CAR DEPT. FIRE 
LeMars, Ia., April 13.—Fire loss 
of $1,500 was sustained in the used 
car department of Hirsch 
Brothers Garage this week. _@ 


Broadway, has just moved into * 
new quarters at 5139 Broadway. 
W. L. Heacox is sales manager of 
the branch. Community now has 
seven branch stores in .the Chi- 
cago district, handling Oakland 
and Pontiac cars. 


SALESROOMS REMODELED 

Glendale, Cal, April 13.—The 
salesrooms of the McDaaniel Motor 
Company, 1234 South Brand St., 
Nash and Ajaz dealer, have been 
redecorated and remodeled under 
the personal supervision of Charles 
McDaniel, head of the firm. 


USED CAR FIRM MOVES 

Hartford, Conn., April 13.—The 
Elm Garage, conducting a general 
used car business on Park Street, 
has moved to 36 Chapel St. The 
change greatly increases storage 
space. 
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—the biggest year, yet. 


HE first three months of 1926 
were record breakers for Peer- 





his home here. He was past ex- | 
alted ruler of the Johnstown lodge | 
of Elks and was a candidate for | 





the nomination on both the Re-/| 
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PUNCTURE CURE 


THIS| 


will pay your RENT! 


22.000 miles, 8 naile—yet 
tire still hard. Just tell your 
customers, They'll BUY. 
EEZEE pays complete shop 
overhead for H. J. of Detroit. 
Write for sales plan and dis- 
counts. No obligation. EEZEE 
Mfg. Co., 1111-13 S. Broad 
St., Philadelphia, Pa. 


EEZEE Puncture Cure 

















FLEET OWNER LISTS 


VENTILATORS | 


POSITIVE VENTILATION 
FOR CLOSED CARS 


THE NICHOLS-LINTERN C90. 
Cleveland, Ohie 





7960 Lorain Ave., 
MASCOTS 
ARTISTIC RADIATOR 

ORNAMENTS 


With and without lights. 
100 new models. Write for 
samples and catalogue. 


IRVINGFLORMANCO. 
153 Lafayette Street 
New York City 














Get Some Fleet Owner Business 
LARGE VOLUME 
ALMOST NO CREDIT RISK 
Referring to Nationally Known Fleet 
Operators who are * t erder’’ 
buyers of your product is a powerful 
sales ee. 
about my list. 
MORRIS Rn MACHOL, 1817 B’way,N. Y. 








Only $3.75 for an “Ad.” or 
Business Card the Same Size as 
the One on the Left, om a 52- 
Time Basis. 

Write for Details 
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less dealers and distributors. 


And remember — Peerless has always 
been a money-maker for its selling 
organization in the field. 


Three great cars—two great Sixes 
and the famous 90° V-type Eight — 
a Peerless covering the whole range 
of price and appeal from $1395 up. 


That’s the kind of a selling oppor- 
tunity Peerless offers this year—the 
opportunity that has brought many 


-of America’s best dealers and dis- 


few months. 


tributors to Peerless in the last 


Get in touch with Peerless at once. 
Wire or phone for the Peerless 
dealer proposition. It’s a money- 
maker this year as scores of dealers 
are already finding out. 


PEERLESS MOTOR CAR CORPORATION, CLEVELAND, OHIO 
Export Department: bow Fisk Building. Broadway st Sieh Street, New York City 


PEERLESS 


HAS 


able Address: “Mawsonac, New York 








The Powerful Six-72 
$1895 to $2995 (£.0.b. factory) 


“quan: | 
[Pel 


RLESS 


ALWAYS BEEN 


A GOOD CAR 


bs 
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NEW AUTO PUMP CO. 
OPERATING AT CAPACITY 


Richmond, “‘Ind., “April 13.—Fol- 
lowing the filing of articles of in- 
corporation with the secretary of 
state, Harry G. Kitchin, president 
of the newly organized Richmond 
Auburn Manufacturing Company, 
manufacturer of automobile water 
pumps, 
stated today that the plant already 
is operating at capacity. 

“Orders now in hand will keep 
the plant operating at full capac- 
ity until October,” Mr. Kitchin 
said. The daily production will be 
increased within a few days, so 
that 1,000 water pumps will be 
made daily. The present produc- 
tion is 700. Manufacture of heat- 
ers will be started in the early 
autumn.” 


| Wooster 
BY pears 
3.55/Plymout 


3.501 


co Company 


heaters and spark plugs, ; 


Delco Sales May 
Double This Year 


New York, April 13.—According 
to E. G. Biechler, president of the 
Delco Company, which makes 
Frigidaire, sales last year totaled 
$40,000,000, and this year may 
reach $80,000,000. 

It is evident from the statement 
of President Biechler that the Del- 
promises to become 
one of the great revenue producers 
of General Motors. It is a valu- 
able asset, as it gives to General 
Motors greater business stabiliza- 
tion through diversification. If 
Delco earned 10 per cent. on 
$80,000,000 gross a year, General 
Motors would benefit to the extent 
of $8,000,000 annually, equal to 
more than $1.50 a share on its out- 
standing common OnE. 

BIDS ON TEXAS PLATES 


Austin, Tex., April 13.—Bids for 
1,231,000 pairs of motor vehicle 


number plates for 1927 have been 
called by the state board of con- 
The bids are to be opened 
aa. 


trol. 
= 





M ichigan New Car 
Sales 1,000 Daily 


Detroit, April 13.—Sales of 
new automobiles in Michigan 
are running between 900 and 
1,000 daily, while used car sales 
are averaging 300 a day. Esti- 
mated on a conservative basis, 
people of the state are investing 
$700,000 a day in new cars, in 
addition to second-hand car pur- 
chases. 


REPORT ON OUTPUT | 
OF ELECTRIC TRUCKS 


Washington, April 13.—Forty- 
four electrical .tractors and 303 
electrical industrial trucks were 
produced during the first three 
months of this year, according to 
reports of eight manufacturers 
submitted to the automotive divi- 
sion of the Department of Com- 
merce. 





Rubber 23% Under 
Pre-War Levels 


Special from A, D. N. Washington Bureau 

Washington, April 13.—The in- 
dex price of rubber is 23 per cent. 
Below the pre-war cost, Gov, 
George W. Norris of the Philadel- 
phia Federal Reserve Bank told 
the House Committee on Banking 
and Currency today, discussing the 
Strong bill, which is designed to 
stabilize prices of all commodities. 

Mr. Norris explained that én the 
early part of 1920 rubber declined 
steadily, reaching, in 1922, 13.75 
cents a pound at the New York 
market. 

The 1920 average for plantation 
smoked sheets, he continued, was 
36 cents a pound; in 1921, 16.3 
cents. From that there was a rise 
to $1.05. It is now 53 cents, but 
the pre-war level was 69 cents. 

He concluded by saying that the 
decline has taken place in face of 
the almost incredible increase in 
consumption of rubber. 
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AUTOS IN SOUTH WALES 

London, April 13 (U. T. P. 
In New South Wales there were 
23,103 automobiles registered 
1919. By last year this number had 
increased to 82,175 During the 
same time the number’ of ‘licensed 
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car buyers are divided into four 
definite price groups. We’ve 
told you that before, but it’s 
worth repeating. A “one-car” line limits 
your sales and profits to but one of these 
four groups. You can sell only one out of 
every four of those you can and ought to 
be selling. Why stay in a game in which the 
charices to win are four to one against you? 
Four great price groups only, and the 
Willys-Overland line covers them all! 


Write Toledo for confidential franchise details 


Willye-Overland,Inc., Toledo, Ohio + Willys-Overland Sales Co. Ltd., Toronto, Canada 


increased from 41,349 to. Now — in the great WILLYS-OVERLAND LINE —m a car for every purse 








